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[puobperast onpeneneHHBIN TOBap, HOTPEOUTENH YIOBICTBOPSACT COOCTBEHHBIC KEIaHNUS B COOTBETCTBUH CO
CBOMMH TOTPeOHOCTAMH ¥ (DMHAHCOBHIMH BO3MOXKHOCTSIMH. [IOCKONIBKY UENOBEK TPOSIBISAET YCTONYHMBHIC
TPEIIOYTECHHS IJTs peai3aliy CBOMX JKeJIAaHWH, OCHOBHOU IIEJIBI0 MPOU3BOANTENCH, MAPKETOIOTOB U PEKIIAMUCTOB B
TaKWX YCJOBHSX SIBIICTCS YOOBJIECTBOPEHHE CIpoca. Tak Kak CTeNeHb pa3sHOOOpas3usl MPeIIOYTeHUI IMOKyIaTeNeH
00yCIIOBIIEHa MHOT000pa3nueM (pakTOpoOB, BIFSIIOMINX HA MX (DOPMUpPOBAHHE, CYIIECTBYET HEOOXOANMOCTh MIPOBEICHIUS
PEryJIIpHBIX MapKETHHIOBBIX WCCIIENOBAHMN JUISI M3YYeHWs] LEJIEBOH ayIUTOPUH, YTO TO3BOJHMT HE TOJIBKO
MaKCHMAaJIbHO YIOBJIETBOPUTH €€ NOTPEOHOCTH, HO U ChOPMHUPOBATH JIOSUTBHOCTh KIMEHTOB — KJIIOY K (DMHAHCOBOMY
ycnexy kommaHud. OCHOBHasi Ieb MWCCIENOBaHMS — WICHTU(UIMPOBATH YAOBIETBOPEHHOCTh M JIOSUIBHOCTH
notpedureneii Pecrryonuku KpsiM B oTHOLIIEHHH Oy THIMPOBAHHOW MUHEPAJILHOM BOABI UL pa3padOTKH 3(h(PEKTHBHBIX
CTpaTern4ecKrX HarpapJeHHUH, CIIOCOOCTBYIOIIMX TOBBIICHUI0 KOHKYPEHTHOW MO3ULIMK KPBIMCKUX MPOU3BOHUTENCH
MHHEpAJIbHO BOIBI Ha PETHOHAIBHOM pBIHKE. J{I1 JOCTIKEHHS IIOCTABICHHOW IeNd OBUTM HCIIONH30BAHBI
CIICIMATM3HPOBAHHBIC METOIBI MAapKETHHTOBBIX MCCIICIOBAHHH, MPEATIONATAIONINE IPOBEACHHE JIMIHOTO W OHJIAHH-
ormpoca, a Takke (POKyC-TPYIITHI [UIS BBIABICHUS HAMOOJNICe M3BECTHBIX M YacTO TPHOOPETAEMBIX PECTIOHACHTAMU
TOPrOBBIX MapOK MHHEPAJIbHONH BOJBI, TIPEICTABICHHBIX B pErroHe. HOBH3HY WCCICIOBAHUS COCTABISIET
pa3pabOTaHHBIH aBTOpaMH TEOPETHKO-METONOJIOTHUYCSCKUA TOAXO K MOCTPOCHUIO MPO(MIII LENCBOH ayIUTOPHU H
HCCIICIOBAaHUIO TTOTPEOUTEITLCKOH YIOBICTBOPEHHOCTH 1 JIOSUTBHOCTH. [IpemoskeHpI MeponpusTHs o (GOpMUPOBAHHIO
YIOBJIETBOPEHHOCTH W JIOSUIHOCTH IOTPEOUTENed NPUMEHHUTEIPHO K PErHOHAIBHOMY PBIHKY OYTHIIMPOBaHHOI
MHHepaJIbHOH Bozibl B PecriyOimke Kpbpiv. CocTaBiieHa XapakTepucTHKa 1IeJIeBOH IPyIIbI MOTpeOuTeseil MUHepabHOMH
BOZIbI W TIPOBEJICH YaCTOTHBIM aHaM3 NPHOOpeTeHHs] OYTHUIIMPOBAaHHON BOIBI B PErHOHE, B pe3yJbTare KOTOPOro
BBIJICJICHBI TAaKWE TPYINbl TOKynarelied, Kak aKTUBHblE, yMepeHHble M mnaccuBHble. OrmnpeneneHbl HanOonee
npHeMJIeMbIe IS MPUOOPETEHUsE MUHEPAIBLHON BO/BI (JOPMAThl TOPTOBIIM — CYIIEpPMapKeThl U Mara3uHbl y JIOMa, 4TO
OOBSACHSACTCSI JIOTHKOW MOTPEOJICHUST TOBAPOB MIEPBOM HEOOXOAUMOCTH B OJIM3JICKAIINX K MECTY TPOXKHUBAHKS MECTax
ToproBii. C MOMOIIBIO (DaKTOPHOTO aHaNW3a OBUIM BBLIBIICHBI HAWOOJNiCe 3HAYMMEIC IUI MOTPEOHTENs (haKTOpEI,
BIMSFONIME Ha BBIOOP MHHEPATHHOH BOIBI, — BKYC W IIeHA. V3ydeHBI MpeArovTeHUs MOKYyIATeNeil OTHOCHTEIEHO
TOPrOBBIX MapoK, MPEACTABICHHBIX B IIPOJIAXKe B PETHOHE, YCTAaHOBJICHA AU PepeHIIanys yPOBHS PUBEPKEHHOCTH H
JOSUTHHOCTH TIOTPEOUTENIe K MapKkaM MHHEPAIbHOW BOIBI KPBIMCKUX W WHBIX (POCCHHCKHX, TPY3HHCKHX)
npou3BoAUTENEH. B X0/1e n3ydeHns: OTHOIICHHS TOTPEOUTENeH K PHIHKY KPBIMCKOW BOJBI YCTAHOBJICHO, YTO MHICKC
YHCTOM JIOSUILHOCTH WM MHJIEKC JIOSUIGHOCTH KIMEHTOB cocTaBuiad —17,14 u 48,8 COOTBETCTBEHHO, a WHJIEKC
YIIOBJIETBOPEHHOCTH ToTpeduTeneii paBen 70,43%. PaccuuraHHble MOKa3aTeId CBHICTCIBCTBYIOT O JOCTATOYHO
BBICOKOM MOTPEOUTEIILCKOHN YIOBIETBOPEHHOCTH KPHIMCKMMH BOJIAMH, HO HEJOCTATOYHOMN HPHBSI3aHHOCTH KIIUEHTOB,
YTO CBSI3aHO C HM3KUM PEIyTaIllMOHHBIM BECOM KPhIMCKUX IPOU3BOJIUTENICH MUHEPaIbHO BO/IBI HA PHIHKE, & TAKKe UX
Hea(hdexTrBHOM AucTpuOyIHeid. [IpoBeaeHHOe ncciieToBaHNe TIO3BOIMIIO N3YUIHTh TIOTPEOUTENECKUE MTPEATOYTSHUS U
cOpMHUPOBATH LIENIEBOI MOPTPET PErHOHAIBLHOTO PhIHKA MUHEPAJIBLHOM BOJIBL, BBISIBUTH YPOBEHb YIOBIETBOPEHHOCTH
JIOSUTHHOCTH TIOKYTIaTeJIeH, a TAKXKE TPEUIOKUATH CTPATErNICCKHE HAMPABIICHUS Pa3BUTHUS PHIHKA MUHEPAIHLHOH BOJIEI B
Pecriyonke KppIM ¢ ucmonp30BaHMEM TPEX MApKETHHTOBBIX CTPATETHH — CTHMYIHUPYIOIICH, peMapKeTHHTa H
CHHXpPOMapKeTHHTa. B TepcreKTHBe pe3ysibTaThl HCCIEOBAHHMS MOTYT SIBISITBCS METOJMYECKOH OCHOBOM IS
nocjenytomed pa3spadoTKi M OOOCHOBaHHUS MEPOINPHUITHH 00ecredeHns: KOHKYPEHTOCHOCOOHOCTH KPBIMCKHX
TPEIPHUATHI — IPOU3BOAUTENCH MIUHEPATBGHBIX BOJI HA PETHOHATIBHOM PBIHKE.

Kntouegbie co6a: nompebumenbckas J0SAbHOCb, NOMPeOUmMenbekas y0061emeopeHHOCHb, NOMPeOUmMenbeKoe
npeonoumenue, UHOeKC YUCMOL JOSTIbHOCMU, UHOEKC YO0GIeMEOPEHHOCHU KIUCHMA, Nompeoumeib, mop2oedas MapKa,
opmam mopeosnu, NOKYNKa, pe2UOHAIbHDBLIL PbIHOK.
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A customer purchases a certain product to satisfy their own desires in accordance with their needs and
financial resources. Since a person is persistent in embodying their desires, the main goal of manufacturers,
marketers and advertisers is to satisfy the demand. Diversity of the customer preferences depends on a variety of
factors affecting their formation, therefore, there is a need for regular marketing research in order to study the
target audience, that will fully satisfy its needs and create customer loyalty, which is the key to the financial
success of the company. The main objective of the study is to identify the customer satisfaction and loyalty
towards bottled mineral water in the Republic of Crimea to develop the promising strategic areas which could
increase the competitiveness of the Crimean mineral water manufacturers at the regional market. To achieve this
goal, specialized methods of marketing research were used, including a personal survey and an Internet-based
survey, as well as a focus group to identify the most popular and often purchased respondents' mineral water
brands represented in the region. The novelty of the study is the theoretical and methodological approach
developed by the authors to build a profile of the target audience and study customer satisfaction and loyalty. In
addition, the measures aimed to shape customer satisfaction and loyalty towards the regional market of bottled
mineral water in the Republic of Crimea were proposed. During an empirical study, a characteristic of the target
group of mineral water customers in the Republic of Crimea was compiled, and a frequency analysis of the
bottled water purchases in the region was carried out, as a result the groups of buyers, including active, moderate
and passive ones, were pointed out. The retail formats which are the most suitable ones to buy mineral water were
identified: supermarkets and convenience stores. This is explained by the consumption principles for the
necessities — to buy them in the trading sites next to the place of residence. With the factor analysis, the most
significant factors for the customers, that affect the choice of mineral water, were identified — taste and price. The
preferences of customers regarding the brands offered for sale in the region are examined. Commitment and
customer loyalty levels towards the mineral water brands of Crimean and other (Russian, Georgian)
manufacturers were differentiated. The analysis of customer attitudes towards the Crimean water market found
that the net promoter score is —17.14, the customer loyalty index is —48.8, and the customer satisfaction index is
70.43%. The estimates show a rather high customer satisfaction with the Crimean waters, but insufficient
customer attachment, which is associated with the low reputation of the Crimean mineral water manufacturers, as
well as their inefficient distribution on the market. The research examined customer preferences to describe a
target portrait of the regional mineral water market, and to identify the customer satisfaction and loyalty levels, as
well as to outline the strategic areas for further development of the mineral water market in the Republic of
Crimea with three marketing strategies: a stimulating strategy, remarketing and synchromarketing. In the future,
the results of the study could serve as a methodological basis for further development and substantiation of
measures to ensure the competitiveness of Crimean mineral water manufacturers in the regional market.

Keywords: customer loyalty, customer satisfaction, customer preferences, net promoter score, customer
satisfaction index, customer, brand, retail format, purchase, regional market.

BBenenue

CUJly AaKTUBHOI'O Pa3BUTHUS

PBIHOYHBIX OTHOIIEHUH, MOSIB-

JIEHUSI MHOYKECTBA KOHKYpH-
PYIOIINX MEXAYy COOOM KOMIMaHWH, a TaKke
OO0JIBIIOTO YKCTa MpeJyiaraéMblX UMH TOBApOB
M YCIIYT TIOTPEOHUTENh UMEET IMHUPOKUNA BBIOOP
MIPEATIOKEHUH, CIIOCOOHBIX YIOBIETBOPUTH €T0
notpeOHOCTH. B CBSI3M ¢ ATUM MHOTHE KOMITa-
HUM CTAIKHBAIOTCS C MPOOJEMOM yaepKaHus

KJIMEHTOB. PerreHnem JaHHOTO BOITPOCa MOYKET
CIIY’)KUTh BBICTpalBAaHUE JOJITOCPOYHBIX M B3a-
MMOBBITOIHBIX OTHOIIICHUHN C TTOTPEOUTEINSIMU C
MOMOIIBIO Pa3IMYHBIX METOJIOB IMPHUBIICUECHUS,
3aBOEBaHMS W YACp)KaHUsS MOTpeOuTeneid. Boi-
CTymasi KTIOUEBBIMH IOKa3aTeNssMu OpeHaa u
3G (HEKTUBHOCTH JIEATETLHOCTH KOMIIAHUUA B
LIENIOM, TOTPEOUTENhCKast yIOBICTBOPEHHOCTh
U JIOSUTBHOCTh TPeOYIOT TIPOBEIEHUS OITH-
MaJIbHOM OLIEHKH, MOCKOJIBbKY MOJy4YEHHBIN pe-
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3yJbTaT MO3BOJUT KOMIIAHUHM MPOAHATIU3UPO-
BaTh COOCTBEHHYIO ILIENIEBYIO AyTUTOPUIO U
pa3paboTaTh COOTBETCTBYIOILIME YIIpaBJICHYE-
CKHEe pelieHHus 1Mo (HOPMUPOBAHHIO, YKperie-
HUIO U CTUMYJIMPOBAHUIO €€ JOsUIbHOCTH. Teo-
pUsS W TPaAKTHKA OIECHKH NOTPEOUTEIHCKON
YIOBJIETBOPEHHOCTH M JIOSJIBHOCTH HAILIN
CBOE OTpa)KEHHE B HAay4dHBIX paboTax oTede-
CTBEHHBIX U 3apyOekHbIX yu€HbIX: [l. Aakepa,
XK. Xodwmeiipa, b. Paiica, ®. Paiixenbna, A. J{u-
ka, K.bazy, Il. VYwunrona, M. ®umobeiina,
AKK. JlamGena, M.H. [Ipimiuia, M.A. [Io6po-
BunoBoi, A.B. Llpicaps u ap. Hecmotpst Ha TO
YTO JAHHOW TeMeE MOCBSIIEHO OOJBIIOE KOJIH-
YEeCTBO TPYJIOB, OT€YECTBEHHBIC MPEANPHUSITUSI
CTAJIKMBAIOTCSI C TPYAHOCTSAMH IIPU OIICHKE
YIIOBJIETBOPEHHOCTH M JIOSUTLHOCTH TIOTpEeOHTE-
Jiel ¥ B MpoIlecce TaTbHEUIIero MpUMEHEHHUs
MOJTYYEHHBIX PE3YJIbTaTOB B CO3JaHUH IIPO-
rpaMM MOTPEOUTENbCKOM JIOSIIBHOCTH, Halle-
JICHHBIX HA TOBBINICHHE S()(HEKTHBHOCTH XO-
3AUCTBEHHOM JEATENILHOCTH. JTO BBI3BAHO IMO-
SIBTICHUEM HOBBIX HHCTPYMEHTOB OIICHKHU BITHSI-
HUSl HA MOTPEOUTENILCKOE TOBEJICHHUE, BHEIpE-
HUE KOTOPBIX B JCATEILHOCTH IPEIIPHSITHS
HEBO3MOXKHO 0e3 pa3paboTKH aKTyallbHBIX
IOJIXOIOB.

TpaAUlIMOHHO TOJ TMOTPEOUTENHCKOM
JOSUTBHOCTRIO  TTOHUMAIOT ~ TIPUBEP)KEHHOCTh
KITMeHTa K (upMme, xKellaHUe TOJIb30BATHCS €€
TOBapaMH W YCIyraMu Ha MOCTOSTHHON OCHOBE
U PEKOMEH/I0BaTh CBOEMY OKpyXeHHio |1,
c. 15; 2]. Takas nmpuBEp>KEHHOCTh OCHOBBIBA-
€Tcid Ha YIOBJIETBOPEHHOCTH TMOKYyMaTens OT
Ka4ecTBa BBITOJI, MOJYyYaeMBbIX B pe3ysbTare
MOKYIKKA TOBapa WM YCIYTH, KayecTBa Mpo-
1ecca OKa3aHHWs YCIYTH M BOCIIPHHUMAEeMOMN
LIEHHOCTH NpuoOperaemoro. B cBoro ouepensp,
YIIOBJIETBOPEHHOCTh ~ K&KAOTO  TOKYIaTeds,
KaK CTENeHb COBMAJCHUS OXXHIAHUKA KIMEHTa
C peaJlbHBIMH XapaKTEPUCTHKaMHU MpUoOpeTa-
€MOr0 TOBapa, B 3HAUYUTEIILHOM CTENeHU CyOh-
eKTHBHA, TaK KaK IOJBEp)KEHa BO3JICHCTBUIO
JTUYHBIX, COLMATBHBIX M CUTYAIIMOHHBIX (hak-
TopoB [3]. [lockonbKy MHAMBHUAYAJIbHBIE MET-
KU TIOBEJICHUS] TPYTHOU3MEPHUMBI U MOTYT J1a-
BaTh HEMPABWIBHOE TPENICTABICHUE O MOTH-
Bax MOTpeOJIeHUs, MHOTHE KOMITAHUU Tpuoe-
raloT K OOMIEN3BECTHBIM METO/IaM W3MEpEHHUS
NOTPEOUTENILCKON YIOBIIETBOPEHHOCTH M JIO-
STTBHOCTH C TIOMOIIBIO pacueTa WHIEKCOB Y/I0-

BJIETBOPEHHOCTH M JIOSUIBHOCTH TOTpEOHTE-
JIeid, TIO3BOJISIFOIIUM TIOJYYUTh HEOOXOIUMBIT
o0beM HH(pOpMaLUU Ui ONpeAeIeHUs UCTUH-
HBIX TIOTpeOHOCTEN KIIMEHTOB [4; 5, c. 141].

Tak, B Te4eHUE ATUTEIHHOTO BPEMEHU
OOJIBIITMHCTBO BEAYIIUX KOMITAHUH JJIsl OLICH-
KU JIOSTIBHOCTH KJIMEHTOB M3MEPSUIH JIUIIb 110~
Ka3aTellb yJOBJIETBOPEHHOCTH, CYMTAas, YTO
MOJHOCTBIO YAOBJIETBOPEHHBIA MOTPEOUTEND
HENPEMEHHO BCTAaHET B Psbl JIOSUILHBIX [0,
c. 30]. OgHako yaOBJIETBOPEHHBIE KIIUEHTHI HE
BCEI/Ia COBEPIIAIM MMOBTOPHBIE MOKYIKH, YTO
BBI3BIBAJIO PSii BOMPOCOB Y MAapKETOJIOrOB U
MEHEKepoB KommaHuil [7]. AHamu3 co0-
CTBEHHOM IIEJIEBOM  ayJUTOPUU  TO3BOJIMI
(upMaM BBISIBUTH HATHMYUE IPYTHX, HC MEHEE
BaXXHBIX, JIEMEHTOB, OKA3bIBAIOIINX BIIMSHUE
Ha KOHEUHYIO MMPUBEP)KEHHOCTh U JIOSJIBLHOCTD
noTpeduTeNsi, — MOBEICHYECKYIO U BOCIIPUHU-
Maemylo JosuibHOCTH. [loBeneHueckas nosib-
HOCTb CBHUJIETEIHCTBYET O TOTOBHOCTH TOTpE-
outens mpuoOpeTaTb TOBaphl OMPEAEICHHOM
KOMITAaHUM CHOBA U CHOBA, OJJHAKO HE HMCKIIIO-
YaeT BO3MOXKHOCTH IEpexojia MOKyMarens Ha
Ipyroii, 6oyiee IPUEMIIEMBIH TSI HEero, OpeH,T
B CHJTy OOJbIIei TOCTYITHOCTH Ha PbIHKE, BbI-
TOJTHOCTH TIO IIEHE WJIM HAJIMYHS JPYTHX TOBa-
POB-KOHKYPEHTOB C YJIyUYIIEHHBIMU XapaKTe-
puctukamu. BocnpuHuMmaemas JIOSUIBHOCTh
XapaKTepU3yeT SMOLMOHAIBHYIO MPUBSI3aH-
HOCTh KJIMEHTa K OpEeHIy, BBI3BAHHYIO II0JIO-
YKUTEJIbHBIMU BIEYATICHUSIMH OT B3aUMOJIEH-
crBus ¢ HuM [ 1, c. 11; 8].

OneHka KOMIUIEKCHOM YJIOBJIETBOPEH-
HOCTH | JIOSUTbHOCTH II€JIEBOM ayIUTOPUU T103-
BOJISIET KaXa0il (upme BBISIBUTH HauOolee
3HAUUMBIE JIJISi TOTPEOUTENS JIEMEHTHI, OKa-
3bIBAIOIIME BIMSHUE HAa HMX KOHEYHYIO MpHU-
BEP)KEHHOCTh M JIOSUIBHOCTH [9], a Takke u3y-
YHUTh JOCTOWHCTBA U HEJOCTATKU COOCTBEHHOM
TOBapHOM TOJIMTUKH C IEIbI0 CBOEBPEMEHHO-
TO MPUHATHS COOTBETCTBYIOIIUX MeEp, CIOCO0-
CTBYIOIIMX TOBBIIICHHIO KOHKYPEHTHOU TO3H-
MU Ha pbIHKE. Tak, HanpuMmep, uccie10BaHNue
YIOBJICTBOPEHHOCTH M JIOSTIBHOCTH TOTPEOH-
TeJNed Ha PErMOHATBHOM PBhIHKE MUHEPAIBLHOMN
BOJIbI TTO3BOJIMT OIIEHUTH CIIOKUBIITYIOCS KOH-
KYPEHTHYIO MO3UIIMI0 MECTHBIX TOPTOBBIX Ma-
POK MUHEPATBHBIX BOJ 10 CPABHEHUIO C TPHU-
Bo3HbIMU B PecnyOmuke KppiM, B cOOTBeT-
CTBUU C KOTOPOH MOXHO pa3pabotarh dhdek-
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TUBHYIO MOJelIh (OpMUPOBaHUS TOTPEOU-
TEIIbCKOM YIOBIETBOPEHHOCTH U JIOSUTBHOCTH.
Takum 00pa3zom, B cTaThbe MPEACTaBICHO pe-
IIICHHE JIBYX B3aMMOCBSI3aHHBIX KOMIUIEKCHBIX
3aga4d: 1) u3ydyeHue MOTPeOUTENbCKUX IIpel-
MOYTCHUN JUIs  (OPMHPOBAHUSL  IEIIEBOTO
MOpTpeTa PEeruoHaJIbLHOTO PBHIHKA MHUHEPalb-
HOM BOJBI; 2) BBISIBJICHHE YPOBHS yJIOBJIETBO-
PEHHOCTHU U JIOSUTbHOCTU TOKYIAaTeNe Ha Oc-
HOBE PE3yJbTATOB MPOBEICHHOTO aHKETUPO-
BaHUS IOCPEJCTBOM HCIIOJIb30BAHUSA HHICK-
COB Y/IOBJIETBOPEHHOCTH W JosuibHOCTH NPS
(Net Promoter Score), CSI (Customer Satis-
faction Index) m CLI (Customer Loyalty
Index) [10-12].

HccnenoBanue  morpedUTENIbCKHX
NpeanoyYTeHuii HAa PbIHKE MHUHEPAJbLHOMH
BoabI B Pecniy0iinke Kpeim

[ETbI0 W3YYCHUS MPEAIOYTE-
HUN moTpeOuTenel, ux yuo-
BJICTBOPEHHOCTH U JIOSUTBHOCTH
B OTHOLIEHUH MHHEpaJIbHON BOABI B Pecny0-
muke KpeiM Hamu OBUTIO MPOBENEHO MapKe-
TUHTOBOE HCCJIEIOBAaHUE C TOMOIIbIO aHKETH-
poBanwmsi. OLIEHKa penpe3eHTATHBHON BHIOOP-
KU TpoBeleHa 1Mo Qopmyse OecroBTOPHOTO
orbopa [13]:
t2q%N

"= g 0
rae N — o0beM ciaydaiiHOi OecrioBTOPHOM BBI-
6opku; t — koaduuKeHT noBepus; q — cpen-
HEKBajJipaTHueckoe oTkIoHeHue; N — oObem
TeHepaTbHONH COBOKYMHOCTH; A — TpeebHas
oIIMOKa BEIOOPKH JIJISl €€ CPEIHErO 3HAYCHHUSI.

Pacuer reHepasibHOW COBOKYITHOCTH
BbIOOpku (N) mpou3BoaMIICS HA OCHOBE JaH-
HbeIx DenepanbHoOil Ci1yk0bl TOCYJapCTBEHHOMN
cratucruku’. Tak, B Pecry6muke KpbiM B
2018 r. G6pi0 mpomsseneHo 221 507,0 momy-
mutpoB (v 110 753,5 1) MuUHEpanbHON BOJIBL

O06beM BOJBI, TIOTpEOIsIEMO Hacee-
HUEM PETHUOHA B JIEHb, COCTaBHII

v =1297555 _ 303434,25 ().
365

[Tockonbky cyrouHass HOpMa HOTpeO-
JIEHUS BOJIbI COCTABIIAET 2 JI, pACCUUTAHO KO-

! IIpouzsoocmeo BaXHEHIINX BHUAOB IPOMBIILUICHHON
npoaykiy B 2017-2018 tr. demepanpras ciyxbda rocy-
JAapCTBEHHOW cTaThcTHKU 1o PecnyOmmke Kpemm m
r. Cesacronomo. URL: https://crimea.gks.ru/storage/media
bank/naTypa%201511%20caiita%203a%202017-2018%20
r(1).pdf (mara obpamenus: 05.02.2020).

JMYECTBO JIFOJICH, TOTPEOIIAIOMUX MUHEPAITb-
HYIO BOJly B PETHOHE B JIEHb:
N =384 _ 151717 (ven.).

B cootBercTBHM ¢ TabIUIECH KpUTHYE-
CKUX 3HayeHH# t-xpurepus CrTbrojeHTa na-
pametp t paBeH 3, mpenenpHas omuoOka (A) He
MPEBBIIACT 5 €AUHULL C BEpOATHOCTHIO (0,995,
a CpeIHEKBaIPaTUUYECKOE OTKIOHEHHUE (() He
6omee 30.

[ToxacraBisii COOTBETCTBYIOLIME JIaH-
Hble B (QopMyinry OecrnoBTOpHOro ot0opa,
MOKHO PacCYUTaTh 00BEM BBIOOPKH:

t2q®N 32-30%2-151717

NAZ + t2q2 151717 - 52 + 32302

= 1228907790 _ 323,3 ~ 323 (uen.).
3801025

Takum o0Opa3oM, 00beM BBIOOPKH
IOJKEH OBITH He MeHee 323 4yenoBeK, YTOObI
¢ BeposaTHOCThIO P=0,995 rapantupoBats, 4To
npeenbHasi OmMOKa He PEBBICUT 5 eIUHUIL.

OO0beM BBIOOPKM B JAHHOM HCCIENO-
BaHuu coctaBmi 350 yenoBek. AHKeTa Oblia
CO3/laHa  MOCPEJICTBOM  OHJIANH-CHUCTEMBI
«Google ®opmbi».

Meron cbopa mnepBuuHON HH(pOpPMa-
ruu: smuHbiid onpoc (CAPI — 3amonnenue aH-
KET Ha IUJIAHILEeTEe), a TaKkxke ornpoc yepe3 WH-
tepuer (CAWI) B commanbHOl cetn «BkoH-
takTe». CpoK MpoBeZeHUs TOJIEBOI0 UCCIEN0-
BaHus: 17 ¢peBpans — 15 mapra 2020 r.

AHanM3 JaHHBIX MPOBEJACHHOTO OIpPO-
ca TMO3BOJWJI BBIIETUTH XapaKTEPUCTUKU Iie-
JIEBOW IpyMIbl PECIIOHIEHTOB [14].

Pacnipenienenne pecrioHZIeHTOB B paspe-
3€ BO3pacTHBIX IPYII MpeACTaBIeHo Ha puc. 1.

CrpykTypa notpeOuteneii B paspese
BO3PACTHBIX TPYMIl IOKa3bIBAE€T CIIEAYIOIIEe
pacmpesielieHue PECTIOHJCHTOB: HauOOIbINas
JI0JIS. PECTIOHJICHTOB TPUXOIUTCS Ha BO3PACT-
Hyto kareropuro 18-30 net (32,9%, wmu 115
YeJIOBEeK OT OOILEro 4Mclia OMpOIIEHHBIX), He-
MHOTUM MeHblIle (32%) — 112 pecrioH1eHTOB B
Bo3pacte 31-45 ner. Eme 20,3% onporeHHbIX
oTHocsTCs K Kareropun 46—60 ner. Haumens-
UIYIO JIOJI0 PECTIOHJEHTOB COCTaBJISIOT JIFOAU
ceeie 60 ner (8,3%) u no 18 ner (6,6%). O1o
OOBSICHSETCSI TEM, YTO MOTPEOUTEIISIMA MHUHE-
palbHO BOJBI B OOJBIICH CTETIEHU SBISETCS
B3poOcCIas TIaTeXecrocoOHast ayIuTopus, pH-
oOpeTtaroiasi MPOAYKIUIO IS TOAIePKAHUSL
BOJIHOTO OaJiaHca 1 3J0pOBOro o0pasa KU3HHU.

n=


https://crimea.gks.ru/storage/media
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W po 18

¢ 31-45
« 46-60

% ceblwe 60

Puc. 1. Pacnipeesienne pecrioHIeHTOB 10 BO3PAaCTy
Fig. 1. Distribution of the respondents by age

Pacnipenenenue mnortpeOuteneid MuHe-
panbHOI Boabl B PecrryOnmke Kpeim mo momy
CBHJICTEIBCTBYET O TOM, 4TO OOJjbllas 4acTh
OIPOUIEHHBIX — eHUIMHbI (186 pecrnoHneH-
TOB, YTO B IIPOLIEHTHOM OTHOLIEHHUU COCTaBIISA-
er 53,1% BoiOopku). Ha nomo Myx4uH npu-
xoaures 46,9% onpoieHHbix (164 yenoseka).

® 4,9% 6,6% ® 3,7%

R
RN

= 16,6% ‘i‘-"‘%xv*

¥ 22,9%

# 9,4%

AR
AR 819, 7%
- AN,
ST SRR

— RN
o T T R

Takoe pacrpeaeneHue peCroHCHTOB 10 Oy
OTpa)kaeT HE TOJIBKO HE3HAYMTEIbLHOE IPeo0-
JaJIaHye KCHIIUH B T€HEPATbHOM COBOKYITHO-
CTH, HO U Npeo0jiaJaHue KCHIIUH CPEIAH I0-
Kynareneid MUHEPATbHOU BOJIBI B IIEJIOM.

Pacnipenenenue pecioHIEHTOB IO Po-
Jly 3aHSATUN [TOKa3aHO HA puC. 2.

&l LUKO/IbHUK

i CTyAeHT

B cnyXawmm

I cneumanuct

& pyKoBOAUTENb, NPeanpPUHUMATE b
= pabounit

“ HepaboTaloLWMii NeHCUOHepP

= 6e3paboTHbIN

7 3aHAT (-a) AOMaLIHUM X03AMCTBOM

Puc. 2. Pacnipeae/ieHne pecliOHAEHTOB 110 POAY AeATeJbHOCTH
Fig. 2. Distribution of the respondents by employment

HaubonpIryro 10110 cpein pecrioH/IeH-
TOB COCTAaBJIIIOT crieruanuctel (22,9%) — 80
yenoBeK. HeMHOro meHbllie cpeid OmpOIIeH-
HBIX CITyXKalux — 69 4enoBek, 4YTo B MPOLIECHT-
HOM OTHOIIIEHHH cocTaBiseT 19,7% ot o611ero
yHcia pecrnoHjeHToB. Ha Tpethbem MmecTe 1o
KOJIMYECTBY OIMPOIICHHBIX — PYKOBOJIUTEIH U
MPEeANPUHUMATEH, OIS KOTOPBIX paBHA
16,6%.

MeHbIyl0 A0 3aHUMAIOT padodre
(10%) u cTyIeHTHI, YMCIIO KOTOPBIX COCTaBIISA-
et 33 genoBeka (9,4%). HesnauntensHyto mo-
IO 3aHUMAIOT OCTaBIIMECS KaTeropuu pe-

CHOHAEHTOB: 6,6% OT BCEl COBOKYIMHOCTH —
JFO/IM, 3aHATBHIE JOMAIIHUM XO3sicTBOM (23
YeloBeKa COOTBETCTBEHHO), 6,3% — HepaboTa-
fole neHcuoHepsl, 4,9% — 06e3paboTHbIE U
3,7% — MKOJILHUKHY.

Takum 00pa3oM, MOXXHO BBIJICIHUTH
HanOoJIee MEePCIEKTUBHBIA CETMEHT MOKYyIaTe-
JIel MUHEpaJIbHOW BOJBI — CIEIUAIUCTBI, CITy-
Kallie W PYKOBOAUTENH, MPEIIPUHUMATENH,
HMeEIoIINe COOCTBEHHBIN JOXOI.

Jlanee ObLT MPOBEACH YaCTOTHBINA aHa-
JIM3 pe3yJabTaTOB aHKeTUPOBaHUS (puc. 3).
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& 19,4%

# 40,0%

. eXefHeBHO

B 2-3 pasa B Hegento
& 1 pas3 B Hegento

& 2-3 pasa B mecAl,
1 pas B mecal,

= pexke, yem pas B mecal,

Puc. 3. Pacnpeueﬂeﬂne PECIIOHACHTOB 110 YaCTOTE MOKYIIOK MHHepaJ’[LH()ifI BOAbI
Fig. 3. Distribution of the respondents by the purchase rate of the mineral water

AHanu3upys TOJNyYCHHBIC JlaHHBIC,
MOKHO CJieJIaTh BBIBOJ O TOM, YTO CpPEeIH pe-
CIIOHJICHTOB TPEo0IaafoT aKTHBHBIE MOKY-
MaTelld MUHEPAIbHOM BOJBI: JIIOJHU, MOKYIa-
I0IIME€ MUHEpAIbHYI0 BOAy 2—3 pa3a B Hee-
mo, ux goas cocraeiser 40%, Tto ecth 140
OTIPOIICHHBIX U3 BBEIOOPKH, a TaKXkKe MPHoOpe-
TalolMe MHUHEPAIbHYI0 BOJY €XKEIHEBHO
(24% omnpomenHsix). Jloas yMEpeHHbIX IO-
Kynateneil (mpuoOpeTaronux aHaau3upye-
MYIO TMIPOAYKIHMIO 1 pa3 B HENENI0) COCTaBIIS-
er 19,4% (68 omnpomennsix). Eme 12,3%
OTIPOIICHHBIX TIOKYIAIOT JAHHYIO PO TYKIIHIO
2-3 pa3za B mecs1 (43 gyenoBeka). [TaccuBHBI-
MU MOKYIATeIIIMA MHUHEPATBHON BOJIBI CPEIU
BbIOOpKHU cTanu 4 yenoseka (1,1%), mpuobpe-

% = 2,6%
t10,6% . ]

s

S e

o 230 WSS
m 3,4% ' ) .

" 68,3%

TaroIIe MUHEpPAJIbHYIO BoAy | pa3 B mecsil, a
takoke 11 ygenosek (3,1%), KoTopble MOKyma-
10T TIPOJIYKT PEKe, YeM pa3 B MECHII.

B xone wuccrnenoBaHus Takke ObLIU
M3y4YeHBI MPEINOYTeHUsI OTpeduTeNeil B OT-
HOILIGHUU CTETNEHU HACBIIIEHUS MUHEPAIbHOI
BOJIBI YTJICKUCIIBIM Ta3oM. PesynbTaTsl ormpo-
ca MoKa3ajH, 4To OOJBIIMHCTBO MOKYTMAaTeIeH
MPEUMYIIECTBEHHO BHIOMPAIOT HETa3UpOBaH-
HYI0 MHHepaibHyto Boay — 51,1% (179 pe-
CIIOH/ICHTOB).

Llenu coBepiieHUsI MOKYIOK aHATU3U-
pyeMoro ToBapa, XapakTepU3YIOIIUE TPEIIo-
YTeHUs MOTpeduTeneil Ha pPEerMoHaJIbHOM
PBIHKE MUHEPAJILHOW BOJIBI, IPECTABICHEI HA
puc 4.

1 YTONUTD XKaxay

M c neyebHOM UEeNblO

= ANA NPUTOTOBAEHUA MULLM

& ana npodunakTUKKM (NonesHo s
340p0BbA)

! MUTb ALOMA BCeWN ceMbem

* MOKyNato K NpasgHUYHOMY CTONY

Puc. 4. PacnipeaesieHue peclioHIeHTOB B 3aBUCHMOCTH OT OCHOBHOIi 11e/1M IPHOOpeTeHust
MHHEPAJIbHOH BOABI

Fig. 4. Distribution of the respondents by the key purpose of purchasing the mineral water
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[Tokynka MHUHEpaTIbHOW BOABI COBEp-
IIaeTCs MPEUMYIIECTBEHHO C LENBI0 YTOJICHHUS
xaxapl (68,3% OIpPOIIEHHBIX), OJHAKO BBUAY
HaOuparomieil NonyJIsipHOCTb U CTPEMHUTEIILHO
pacTyieil TeHASHIIUHN MOeP KaHus 310POBO-
ro o0pasa KU3HH OyTHIMPOBAHHAS MUHEPATb-
Hasi BOJIa CTAaHOBUTCS aTpuOyTOM Mpoduiiax-
KM (12,9 % pecnoHaeHTOB) U naxke Ipuoo-
peraercs ¢ sedeOHOM 1enbto (3,4%). Huskoe
Ka4eCTBO BOJIOTIPOBOJTHON BOJIBI 0OOYyCIIaBIIH-

< 4,00 =290 23%

= 38,3%

BaeT COBEpIICHHE MOKYIOK aHaJIU3UPYyEeMOro
TOBapa JIsl ynoTpeOiIeHus JoMa BCe ceMbeit
(10,6%), k mpazaHuyHOMY cTONY (2,6%) U IS
npuroTtosiieHus: nuiu (2,3%).

HemanoBaxHbiM (akTopoM, BIHSIO-
MM Ha KOHEYHOE pEIICHHWE MOTpeOuTes,
SBJIIETCS MECTO NPHUOOpETEeHUs MPOAYKTa
[15], B cBsi3u ¢ 4em ObUTH M3y4YEHBI TPEIIIO-
YTeHHUs] B OTHOIIEGHUU IOKYIOK B Pa3HBIX
¢dbopmarax Toprosiu (puc. 5).

i cynepMapKeT
¥ mMarasuH y aIoma
* PBIHOK

- 94,6% ™ MHTEPHET

E anreka

Puc. 5. Pacnipenesienne peclioH/€HTOB B 3aBUCHUMOCTH OT MOKYNKU MUHEPAJIbHON BOJBI
B Pa3HbIX KaHAJIaX pacnpeieaeHuns

Fig. 5. Distribution of the respondents by different purchasing sites of the mineral water

bbUTO BBISIBIIEHO, YTO Yallle BCETO pe-
CIOH/ICHTHI PUOOPETAIOT MUHEPAIbHYIO BO-
ny B cynepMmapkerax (54,6% ompoIiieHHbIX) |
MarazuHax y goma (38,3%). Tomnbko 4% pe-
CTIOH/ICHTOB IPUOOPETAIOT MUHEPATBHYIO BO-
Ny Ha pbIHKE, 2,3% ONpPOLICHHBIX — B alTEKE
u 0,9% cosepmaer nmokynky B HMHuTepHeTe.
Takoe pacnpenenenne xapakTepusyeT JIOTUKY
noTpeOIeHus: MOTPeOUTEeNn MOKYNalT JaH-
HBI MPOAYKT B MecTax TOPIOBIH, PacIolio-
KEHHBIX TMOOIM30CTH K MECTY IPOKUBAHHUS,
TaK Kak 3a4acTyl0 HMX YCTpauBaeT acCOpTH-
MEHT TOBapOB M YCJIOBHUSI COBEPIICHHS TOKY-
MOK B TAaKUX Mara3uHax (MUHEpaibHas BOJa —
TOBap WUMMYJILCHOTO CIpOca, HE TPeOYIOHit
BpPEMEHH Ha U3y4CHUE U BBIOOD).

Janee 661 ipoBesieH (PaKTOPHBIN aHa-
JM3 Ha TpeAMeT U3Y4eHHs] BaXHOCTHU IS T10-
Tpebutens QaxtopoB [16—18], oka3biBaroX
BIMSHUE Ha BHIOOpP MHHEPAIbHOW BOJBI
(puc. 6).

Jns onpeneneHus BIUSHUS KaXJI0TO
(baxTopa Ha BBHIOOp M TOKYIKY MHUHEpPAILHON

BOJIBI PECIIOHJIEHTaM B XOj/Ie OIpoca HeoO0Xo-
IUMO OBLTO OTBETUTH Ha Bompoc: «Yrto amns
Bac BaxxHo npu BeIOOpE MUHEPaATILHON BOJIBI?)
U OLIEHHUTDH MPEIOKEHHBIE (PaKTOPHI B OalIb-
Ho¥ mkaie oT 1 g0 7, roe 1 — coBceM He Ba-
KeH, 7 — oueHb BaxkeH. Pacuer cpenHeBsBe-
MIEHHOTO 3HAYEHHS KKIOro (pakTopa mokasal,
YTO BKYC SIBIISIETCS HamOoliee 3HAUMMbBIM (hak-
TopoM 1yisi lotpeduTeneit (6,45 GamioB u3 7).
OpnHako 11eHa, BBICTYIas BTOPBIM 110 3HAYHMO-
CTH KpUTEPHEM BBIOOPA, YCTYIAeT BKYCY BCETO
Ha 0,4 Oamra u cocrasisger 6,05 Oamios. 13-
BECTHOCTh TOPTOBOM MapKH OKa3aJiach Ha Tpe-
TBEM MECTE JUIS PEeCTOHIEHTOB (3,52 Gamna).
Ha dverBeproM MecTe BBICTYyNAeT JH3aliH 0y-
TeKK (3,29 OamnoB). MeHee 3HAYMMBIMHU
(dakropamu ans moTpeOuTenell mpu BbIOOpE
MHUHEpaJIbHOM BOJBI SABISIIOTCS 00beM (3,27
Oamna), mpousBoauTenb (3,02 Oamna) u BUA
yIakoBKH (2,39 6ayioB COOTBETCTBEHHO).
Takxke OBUITM W3YYCHBI MOTHBBI CO-
BEpIICHUS TIOKYIIOK MHUHEPAJbHOW BOJBI

(puc. 7).
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Puc. 6. CpeaHeB3BellleHHASI OLIEHKA 3HAYUMOCTH (aKTOPOB NPU BbIOOpEe MHUHEPAJILHON BOABI
Fig. 6. Average weighted evaluation of the factors which impact the choice of the mineral water

- cCOOCTBEHHBIH BBIOOp
- peKOMEHALNH Bpaya
= peKOMEH AU POIUTEIIEH, py3en

I pekoMeH Al IPOAaBIA

Puc. 7. MoTHBBI cOBeplIeHUSI TOKYTIOK MHHEPAJIbHONH BOJbI
Fig. 7. Motives to purchase the mineral water

CornacHo puc. 7 OONBIIMHCTBO pe-
croHaeHTOB (291 dYemoBek, YTO COCTaBIIsET
83,1%) pyKOBOJICTBYIOTCSI COOCTBEHHBIM BBI-
00poM TMpH MOKYNKE MHUHEpPaIbHON BOIBI.
MeHnbl1ee KOJIMYECTBO OIPOLIEHHBIX PYKO-
BOJCTBYIOTCS PEKOMEHIALMAMH POJUTEIEH,
npyseit (7,1%), Bpaua (5,1%), a Takxke mpu-
CIIYIIUBAIOTCS K COBETY mpojaBua (4,6%).

Takxe B X0Jie MPOBEIEHUSI MAPKETHUH-
TOBOTO HCCIIEIOBaHMUS HM3ydajoch 3HAUEHUE
nu3aifHa OYTBUIKU ISl PECTIOH/ICHTOB M BJIU-
sIHUE peKJIaMHbIX akiuii [19; 20] Ha ux BIOOD
MpHU MOKYIKEe MUHEpallbHON Bojbl. Pe3ynbra-
Tl TIOKa3aiu, 4to 73,4% ONpOIIEHHBIX NpHU-
JAl0T 3HA4Y€HHE AU3aiiHy OYTBUIKM IPH IO-
KyIIK€ MUHEpaIbHON BOAbI U 26,6% pecnoH-
JICHTOB HE O0palIaroT Ha HETO BHUMAaHMUS.

AHanu3 JaHHBIX B OTHOIICHUH BIIUS-
HUSl PEKIAMHBIX aKIMA Ha TMOKYNKY MHHE-

palbHOM BOJIBI MOKa3aj, 4To OOoJblIas 4acTh
PECIIOHJICHTOB 00palaeT BHUMaHUE Ha pe-
KJIaMHBI€ aKLIMM IPU MOKYIKE MUHEPAIbHOU
BOAbI (74% ompoleHHbIX), ocTaBiuecs 26%
PECHIOHJICHTOB OTBETHJIM, YTO peKjama He
BO3/ICICTBYET HAa UX KOHEYHOE pELICHHE, I10-
CKOJIbKY HE BBI3BIBAET MHTEpECA.

Jns wm3ydeHHs NpPEANOYTEHHM pe-
CIIOH/ICHTOB B OTHOIIEHUM BBIOOpa ompeje-
JeHHBIX TOproBuix Mapok (TM) ¢ momorbio
¢dokyc-Tpynnsl ObLIM OTOOpaHbl Haubosee
U3BECTHBIE M YacTO BCTpPEYAIOLIUECSH B pas-
HbIX @Qopmarax ToproBiu B PecnyOnuke
KpbIM TOproeeie Mapku MUHEpPAIbHOU BOIBI:
5 TOProBBIX MapOK KPBIMCKHX IPOU3BOJMTE-
Jeil U 5 TOProBBIX MapOK MHBIX MPOU3BOAU-
teneit — Poccun, ['py3un (puc. 8).
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Puc. 8. IIpennoureHusi peClIOHIEHTOB OTHOCUTEIHHO AHAJIU3HUPYEMBIX TOPTOBBIX MAPOK
MHUHEPaJIbHOI BOAbI

Fig. 8. Respondents’ preferences among the surveyed mineral water brands

B xone uccnenoBaHus pecrioHIEHTaM
TaK)Ke MpeJylarajioch BbIOpaTh TpU yallle Bce-
ro MpHOOpPETaeMbIX HMH TOPTOBBIE MapKH
MHHEPaJIbHOM BOJbl. B pesynbrare anammsa
MOJIYYEHHBIX JIaHHBIX OBLJIO BBIABICHO, YTO
00JBIIMHCTBO omnpolieHHbIX (196 uenosex,
i 56% 13 COBOKYITHOM BBIOOPKH) SIBISIOTCS
npusepkeHaMu TM  «CBATOH HCTOYHUKY.
Kpome Toro, 187 pecnionnenros, nmm 53,4%
BBIOOPKH, NPEINOYUTAIOT IOKYNaTh MHUHeE-
panbHyto Bogy TM «Kpsimckas». B Tpoiiky
nunepoB takxke Bomia TM «bonAxBay, KO-
TOpyro BbIOpanu 164 pecrnoHaeHTa, 4TO B
MPOIICHTHOM OTHOIIIEHUU cocTaBisieT 46,9%
OT OOIIEro Yncia BEIOOPKHU.

CpenneapudmMeruueckoe  3HaAYEHUE
KPBIMCKUX TOProBbIX Mapok («KpbiMckasy,
«Hwmxueropckas», «Eco water», «Kemuyxu-
Ha Kpeima», «benas ckama») u Opyrux —
poccuiickux, rpy3uHckux («bopxxomuy, «bo-
HAKBa», «CBSTOM HUCTOYHHKY», «AKBa MHUHE-
pane», «EcceHTykn») MpOU3BOIUTENECH — CO-

CTaBJIACT:
X = 187+91+65+88+30

= s +100% = 44,8%, (2)

— 61+164+196+90+57
— . 0fy = 0,

= — 100% = 5,2%. (3)

CnenoBarenbHO, MOTpedJieHHE MHUHE-

paJIbHOM BOJABI KPBIMCKHMX ITPOU3BOJUTENEH
Ha 10,4% HMKe, yeM MPUBO3HBIX OyTHUIMPO-

BaHHBIX BOJ, YTO CBUJAETEIBCTBYET O HEIO-
CTaTOYHOW TIPUBEPKEHHOCTU MOTpeOuTENneit
PETHOHAIBHOMY PBIHKY B CBSI3M C HAJIMYHEM
HIMPOKOTO MPEI0KEHUS XOPOILIO U3BECTHBIX,
OpeHIOBBIX TOBAPOB-KOHKYpPEHTOB [21].

TakuM 00pa3oM, MOITy4EeHHBIE B XOJ€
AQHKETUPOBAHUS PE3YJbTAThl MO3BOJWINA BbI-
SIBUTh MPO(UIIL 1I€JIEBOr0 MOTPEOUTENS MHU-
HepalbHOM BOJBI. M3ydeHHblE MOTpeOUTEINb-
CKH€ MpPEeINOYTEHUsI MOTYT BBICTYIUThH 0a30ii
JUId  JanpHeimed pa3paboTKH MapKeTHHIO-
BBIX CTPATEruil MpoJABMKEHUSI OyTUIMPOBAH-
HOW MUHEpaJIbHOU BOJBI KPBIMCKHX IPOU3BO-
JUTENEN Ha PETMOHAIBHOM pbIHKE. Tak, 3Ha-
HUE LEJIEBOW ayJUTOPUM IMO3BOJIUT HJIEHTHU-
¢unupoBaTh UCTUHHBIE MOTPEOHOCTU IOKY-
naTteyner JUid MOCTPOEHUS B3aMMOBBITOJHBIX
OTHONIEHUH C HUMM TOCPEJICTBOM CO3JaHUS
YHUKQJIBHOTO TOPrOBOTO TIPEUIOKEHHUS U
pa3paboTku 3PGHEKTHBHBIX MapKETHHTOBBIX
KOMMYHHUKAIUH.

C 1enpl0 KOHKpeTU3aluu JTaHHBIX JUIs
NPOABIKEHHUS] KPBIMCKUX OpEeHJOB MUHe-
palbHOM  BOABI  LielecooOpa3HO  OLIEHUTh
HaJIM4ue M KadeCTBO WJAECHTUYHBIX MPENJIo-
KEHHI, YpOBEHb JIOSUIBHOCTH K HUM, a TaKkKe
U3MEPUTH YIOBJIETBOPEHHOCTh U JIOSUIBHOCTD
noTpeduTeneil HemoCpeACTBEHHO B OTHOIIIE-
HUH KPBIMCKOW MUHEPAIbHOU BOJBI.
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M3mepeHne JOSUILHOCTH W Y/AOBJIe-
TBOPEHHOCTH NOTpeduTeIeil MUHEPAJIbHOMI
Boabl B Pecniy0sinke Kpbim

Js pacuera HUHIEKCOB YHUCTOU

nosutbHOCTH (NPS) [22; 23] pe-

CHOHACHTAM TpEAaraioch B
10-6annpHOM MIKaJIE OICHUTh BEPOSATHOCTH
pPEKOMEHIANUN  TMPEIJIOKEHHBIX TOPTOBBIX
MapOK MUHEPAIbHON BOJBI CBOUM OJIM3KUM U
Ipy3bsiM.  Pe3ynbTaThl  TpeACTaBICHBI B
tabu. 1.

B coorBerctBuu ¢ Tabm. 1 mpencras-
JICHHBIC HAa PETHMOHAIBHOM PBIHKE MUHEPaIb-
HOM BOJIBI TOPTOBBIE MAPKU KPBIMCKHUX MPOU3-

BOJIUTEJIEH XapaKTEepPU3YIOTCSl OTpULIATEIbHBIM
COBOKYIIHBIM TI0Ka3aTeleM JIOSIIBHOCTU KJIH-
eHToB (—17,4), CBHIETENBCTBYIOIIUM O IIpe-
BBIIIICHUU YHCJIAa «KPUTUKOB» HAJI KOJHMYE-
CTBOM «IIpoMoyTepoB». Kak cnencrsue, HU3-
KM pelyTalMOHHbIM BEC MUHEPAIBLHOU BOJBI
MECTHBIX MPOU3BOJUTENCH MPUBOIUT K OTCYT-
CTBUIO TIOTEHIMAJa POCTa KIMEHTOB U JIaKe
BO3MOXXHOMY OTTOKY IOKYIaTeneld B MOJb3y
TOBapOB-KOHKYPEHTOB, Cpe/lHee 3HAUeHHE WH-
JIeKca JIOSUIbHOCTU KOTOPBIX XapaKTEepH3yeTcs
BBICOKHM TIOJIOKUTEIbHBIM 3HAYEHUEM I10Ka-

zarenst NPS (20,8).

Ta6m/1ua 1. I/IH)ICKCLI YHUCTOM JIOSIIILHOCTH AHAIM3UPYEMBIX TOPIrOBbBIX MAapPOK MUHEPAJIBHBIX BOJA
Table 1. Net Promoter Score for the surveyed mineral water brands
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PaccmarpuBas mosydyeHHbIE 3HAUEHUS
MHJEKCAa YHUCTOU JIOSUIBHOCTU B pa3pe3e Kax-
JIOH TOPrOBOM MapKH, MOYKHO BBIJEIUTH, YTO
cpeny KpPBIMCKHX TOPTOBBIX MapOK BBICOKOH
JIOSTILHOCTBIO KJIIMEHTOB XapakTepusyercss TM
«Kppvckas» (15,4), a cambIM HU3KMM I10Ka3a-
TeneM (T. €. OTCYTCTBUEM JIOSUITBHOCTH Kak Ta-
koBoi) — TM «benas ckana» (—44) u TM «Eco
water» (—36). Cpenu TOProBbIX MapOK MHHE-
pIBHOM BOJBI JPYIUX IIPOU3BOJUTEIICH —
POCCUICKHX, TPY3UHCKHX — MOXHO BBIIEIHUTH
MOJIOKUTENbHOE 3HadeHue mokazarens NPS y
TM «Cpsron ucrounuk» (33,2) u TM «bop-
xomm» (30,9), a cambrii Hu3kul —y TM «AxkBa
MuHepaie» (6,6).

BrisiBnieHHBIE pa3nuyus B JIOSIIBHOCTH
noTpeduTeneil MUHEpaIbHOM BOJBI IO OTHO-
IICHUI0 K TPOIYKIMHU Pa3HBIX MPOU3BOIUTE-
Jel TpeOyIoT NeTalbHOTO W3Yy4YeHHUsS pPBIHKA
KPBIMCKOM OyTHJIMPOBAHHOW BOJBI C HCIIOJb-
30BaHMEM MHJEKCOB YAOBJIETBOPEHHOCTH U
JIOATIBHOCTH, KOTOPBIE TO3BOJIAT  BBIABUTH
CHJIbHBIC M CJIa0ble CTOPOHBI KPBIMCKUX OpeH-
JIOB U MOMOTYT pa3paboTaTh YIpaBICHUECKUE
pelieHus] M0 W3MEHEHHMIO WM YIy4IIEHUIO
B3aUMOOTHOIICHUH C KITUCHTaMHU.

B pe3ynbrare u3ydeHus: pernoHalbHO-
rO pPbIHKa MHHEPAJIbHOM BOJBI OBLIO BBIACHE-
HO, YTO OoJybllas YacTb PECHOHIECHTOB
(78,6%)  ynoBIETBOpPEHBI  ACCOPTUMEHTOM
KPBIMCKUX MHUHEpaJIbHbIX BOJ|, IPEICTABIECH-
HBIX B po3HHMYHBIX ceTsax Kpeima, a 21,4% (75
PECIIOHEHTOB) — He yzaoBieTBopeHsl. Heyno-
BJIETBOPEHHOCTh YaCTH PECIOH/ICHTOB CBsI3aHa
C OTCYTCTBHEM MH()OPMHPOBAHHOCTU O CYIIIE-
CTBYIOIIMX TOPTOBBIX MapKax KPBIMCKHX IPO-
U3BOJUTENEH, a TAKXKE C HEOCTATOYHO LIMPO-
KO JucTpuOyrnmeil KphIMCKUX OYyTHIMPOBAH-
HBIX BOJ, BCJIEJCTBUE YEro B YCJIOBHUSX Orpa-
HUYEHHOTO TPEUIOKEHUS TOTPEOUTENb BbI-
HYKJIEH ClleJIaTh BBIOOpP B MOJIb3Y JIPYTuX, 00-
Jiee U3BECTHBIX, TOBAPOB-KOHKYPEHTOB.

C uenplo ompeneneHus WHAEKCA YAO-
BIeTBOpeHHOCTH morpebureneit (CSI) [24]
ObUT IpoBe/IeH (PaKTOPHBIN aHAINU3 B OTHOILIE-
HUM KPBIMCKUX MHUHEpaIbHBIX BoA. [l aToro
C TIOMOMIBI0 (OPMYJIBI CPETHEB3BEHIEHHOTO
3HaueHMsl ObLI NPOM3BEJEH pacyeT CcpeaHen
OLIEHKU Ba)XKHOCTU KaXJ10ro napamerpa [25] u
Cpe/Hell OLIEHKH YpPOBHS YIOBJIETBOPEHHOCTU
KaKIbIM TapameTpoM (Tad. 2).

Tabnuua 2. Pacyer nHAeKca yA0BJeTBOPEHHOCTH N0 KPHIMCKHM TOProBbIM MapKaMm
MMHEpPAJIbHON BOIbI

Table 2. Customer Satisfaction Index estimates for the Crimean mineral water brands

Cpennsisi OlleHKa
Cpenusisi onieHKa
Bec napamerpa YPOBHS
N BAJKHOCTH . B3Bemennas
OuennBaeMblii B 00111 O1IeHKe YAOBJIETBOPEHHOCTH
napamerpa OIIEHKA YPOBHSA
napaMeTrp . | yIOBJIETBOPEHHOCTH, nmapaMeTpoM
(o 7-6a/SILHOIM . | yI0BJI€TBOPEHHOCTH
% (o 7-6a/uTbHO#
1IKaJie) mkae)
Iena 6,04 21,58 6,00 1,30
Bkyc 6,34 22,65 6,30 1,43
[IpencraBineHHOCTH (HaMM4YHE
BBIOOPA KPBIMCKHX TOPTOBBIX 4,22 15,08 4,10 0,62
MapOK B Mara3uHax)
M3BecTHOCTH TOPrOBOMA 2.82 10,08 3,76 0,38
MapKu
IIpousBoautenn 2,79 9,97 4,23 0,42
JunzaliH ynmakoBKu 2,99 10,68 3,82 0,41
PerroHaHBIE MOTHBBI 2.79 9,97 3,70 0,37
(KpBIMCKOE, MECTHOE, POJTHOE)
OOm1ast B3BEIICHHAS OIICHKA B 3 3 493
YPOBHS YIOBJICTBOPEHHOCTH '
CSl, % — — — 70,43

Oyenxa ynosnerBoperHoctt u JosuibHocTd  KiweHTOB (NPS, CSI) /  Amamuruueckuit nentp HA®U. URL:
https://nafi.ru/method/sindikaty-nps-csi/ (nata o6pamienust: 05.04.2020).
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B xone uccnemoBanus ObUTO TIOTYYCHO
snadenue uHuekca CSl, pasroe 70,43%, dro
XapaKTepU3yeT YPOBEHb YIOBICTBOPEHHOCTH
noTpeOuTeNei KPBIMCKUMU MHHEPATHLHBIMU
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AQHKETHPOBAHUSI U OLICHKA yJIOBJICTBOPEHHOCTH
HOTpeOuTeNiell JIerJM B OCHOBY HOCTPOCHHS
KapThl napameTpoB uujaekca CSl (puc. 9).
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Puc. 9. Kapra napamerpoB unjaexca CSI
Fig. 9. CSI parameter map

Ha puc. 9 ouenuBaeMble napamerpsl B
OTHOILLICHUU KPHIMCKOW MMHEPaIbHON BOMBI
paccTaBiIeHBl B TUIOCKOCTh B COOTBETCTBUU C
JBYMsI KPUTEPUSMHU — OLIEHKON BaXHOCTH Ma-
paMeTpa M OIICHKOH YpPOBHS YIIOBIIETBOPEH-
HocTH. C TOMOIIBI0 NYHKTUPHBIX JIMHUN B
KapTe TapaMeTpOB BBIJICIECHBI 4 CEKINH: BEp-
TuKaiabHas uHUA (4;0) neaut och «BaxkxHOCTH
napameTpa» (Tak Kak CpeJHee 3HaueHHE BaXK-
HOCTH TapaMeTpoOB PaBHO 4), a TOPU3OHTANIb-
Hasg nuHus (0; 4,6) nenuT och «YIOBIETBO-
PEHHOCTb TMapamMeTpoM» (Tak Kak CpeaHee
3Ha4YeHUE YPOBHS YAOBJIETBOPEHHOCTH Iapa-
MeTpaMH paBHO 4,6).

[TapameTrpudeckuii aHanmM3 yIOBIIe-
TBOPEHHOCTH KJIMEHTOB IOKAa3bIBACT CTENEHb
BaXHOCTH KaXKJIOTO KPUTEPHS U CTETIEHb yI0-
BJIETBOPEHHOCTH MMM, YTO II03BOJIET OIIpe-
JEeTUTh CHJIBHBIE CTOPOHBI PETHOHAIBHBIX
OpeHI0B MUHEPATbHBIX BOJ, a TaKKe cladble
CTOPOHBI, TPEOYIOIINE YCTpaHEHHsS BO3HUK-
IIUX TpoOJeM M BHEAPEHUS OIpeJeeHHON
CTpaTEeTHH PA3BUTHS /IS TIOBBIMIECHHUS YKOHO-
MHUYECKUX IIOKa3aTeNneil pe3yabTaTUBHOCTH
KPBIMCKHX ITPOU3BOJUTENIEH.

Takue xkpurepuu, kak «Bkyce» n «le-
Hay, ABJSAIOTCS Hanboyee BaXXHBIMU IS TO-
TpeOuTenel mpu BHIOOpPE KPHIMCKOM MUHE-
paNbHOM BOJBI, U KJIMEHTHI YAOBJIETBOPEHBI
MMH. [[aHHBI ypOBEHBb YAOBIETBOPEHHOCTH
HYXKJIa€TCs B MEPONPUATHUSAX IO €ro mojaiaep-
YKQHUIO ¥ TOBBIIICHUIO.

[Tapamerp «IIpencraBieHHOCTY» Tak-
)K€ BaKEH JIJISl MOTPEeOUTENeH, OHAKO PE3yIIb-
TaThl HWCCIEIOBAaHUS TOKAa3bIBAIOT, YTO YpPO-
BEHb Y/IOBJICTBOPEHHOCTH MM HIDKE CPEIHETO.
Heo0xoanmo pa3zpabotaTh ¥ IpeANPHHATE Pl
Mep, KOTOpBIC TMOBBICAT YPOBEHb YIOBJIETBO-
PEHHOCTH NIOTpeOUTENEH JaHHBIM MapaMeTPOM.

OcraBumecs 4 nmapamerpa («I[Ipousso-
IuTenby, «/Au3aitny, «3BecTHOCTHY, «Peruo-
HaJbHBICE MOTHBBI») SIBISIOTCS MEHEEe 3HAUU-
MBIMU IS TIOTpeOUTeNeld MHUHEpPaIbHON BO-
JIbI, OJTHAKO UMEIOT MECTO OBITh B KOMILJIEKCE
C BOKHBIMH TIapaMeTPaMH, 4TO 0OecreunBaeT
JOCTIDKeHHE 00men nosutbHOCTH. [loTpebu-
TEJIU HE YJOBJIETBOPEHBI JAHHBIMU MOKa3aTe-
JISIMUA B OTHOIIEHUW KPBIMCKHX BOJI, CJIEIOBA-
TENBHO, TPEOYIOTCS MEpHI MO0 UX YCOBEPIICH-
CTBOBAHHUIO.
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Jlns BBISBIIEHUS YPOBHS JIOSJIBHOCTHU
norpeduTeneii K KPhIMCKHM MapKamM MUHe-
paJIbHOM BOJIbI OBUT PACCUMTAH TaKkKe WHICKC
nosmeHOCTH ToTpebuteneit (CLI) [24; 26]
(tabi. 3).

Nunekec NOSUIBHOCTH — TOTpeOuTeNnei
CLI cocrasun 48,8, xapakrepusys J0sS7IbHOCTb
noTpeduTenei K TOproBbIM MapkaM KpbIMCKHX
IIPOU3BOJUTENIEH KAK HUKE CPEHETO.

Tabnuma 3. Pacyer nHaeKca JOSUILHOCTH M0 KPLIMCKHM TOPrOBBIM MapKaM MUHEPAJIbHOI BOIbI
Table 3. Customer Loyalty Index estimates for the Crimean mineral water brands

Bonpoc CpenHeB3BenmeHHas onenka | Oomias B3Bemennasi onenka | CLI
BepostHOCTh peKOMeHmaINit 5,95
BeposTHOCTh MOBTOPHOM MOKYIIKA 4,56 4,88 48,8
BeposrtHocTh mepexona 4,12

ITockOnBKY COCTaBHOM 4acCThIO pacue-
Ta MHAEKca JosipHOCTH ToTpeburteneit CLI
SIBJIIETCSL UCCIIEJOBAaHUE BEPOSITHOCTU PEKO-
MEHJAlNi MUHEPaTbHOW BOJBI, LIeIecoodpa-
3€H pacueT UHJIeKCa YUCTOU JIosibHOCTH NPS
M0 KPBIMCKMM TOProBbIM Mapkam [27; 28].
Hcxons 3 gaHHBIX O BEPOSITHOCTU PEKOMEH-
Jarui noTpedUTensiMU KPHIMCKOM BOJIBI, OBLT
npousBezieH pacyer NPS (tadi. 4).

Tabmuita 4. Pacuer HHAEKCA YUCTOM
JIOSIILHOCTH 10 KPBIMCKHM TOPTOBBIM
MapKaM MHHEePAJIbHOI BOIbI

Table 4. Net Promoter Score estimates for
the Crimean mineral water brands

Kareropus NPS kpbIMcKkHX
norpeouTeiei TOProBbIX MapOK
Promoters 26,00
(mpomoyTepsr)
Passive clients (ueiipass) 30,86
Detractors (kputukmn) 43,14
Nunexc NPS -17,14

B cootBercTBuM c Tabn. 4 UHAEKC YM-
CTON J0AIBHOCTH NPS KpBIMCKMX MHHEpalb-
HBIX BoA cocTtaBui —17,14%, 4ro Takxke xa-
paKkTepusyeT JOSUIbHOCTh MOTpeduTenen Top-
TOBBIX MAapOK KPBIMCKUX MPOU3BOAUTENEH Kak
HW)KE CpEJHEro. OTO CBUAETENBCTBYET O
HEOO0XOAMMOCTU TPUHSATHSI COOTBETCTBYIOIINX
Mep AJIS yIyqIIEHHUs] JaHHOTO T0Ka3aTells.

Takum oOpa3oMm, uH3y4YeHHE pBIHKA
KPBIMCKOM ~ OyTHJIMPOBaHHON MHHEpaTbHON
BOJIbI ITO3BOJIMJIO BBISIBUTH JJOCTATOYHO BBICO-
KYI0 TOTPEOUTENbCKYIO YAOBIETBOPEHHOCTh
KpPBIMCKMMHM BOJIaMH, HO HEJIOCTAaTOYHYIO
IIPUBSA3aHHOCTh KIMEHTOB, YTO CBA3aHO C
HU3KUM PEMyTallUOHHBIM BECOM KPBIMCKHUX

MIPOU3BOJUTENIE MUHEPAIBHOW BOABI HA
peiHKe, HEed()PeKTUBHONW auCTpUOyHHEeH U
HU3KOHN PEKIIAMHOMN MOAIECPKKOH.

KpplMCKHE  IPOM3BOOUTENN  MHHE-
paJIbHBIX BOJ YIEJISIOT HEJAOCTAaTOYHOE BHHU-
MaHue (OPMUPOBAHUIO JIOSIBHOCTH K COO-
CTBEHHBIM OpeHJlaM, 4TO MPHUBOJIUT K YXYI-
IIEHUIO MOKa3aTeJled MX KypeHTOCIOCOOHO-
CTH Ha PErMOHAJIbHOM PBIHKE MHHEPAJIbHbBIX
BOJI. B cBsA3M ¢ atuM U1 hopMHUpoOBaHUS T1O-
TpeOUTENbCKON YJOBJIETBOPEHHOCTH M JIO-
SUIBHOCTM Ha PETMOHAIBHOM pBIHKE MMHE-
paybHON BOABI II€NIECO00pa3HO pa3padboTarh
CTpaTEeruyecKue HampaBlICHUS Pa3BUTHS IIO-
TpeOUTENBCKOTO PhIHKA MUHEPAIbHOW BOJBI B
Pecny6onuke KpbeiM ¢ ucronb30BaHHEM TPEX
MapKETHUHTOBbIX CTpPaTeTuil — CTUMYJIHPYIO-
1IeH, PEMAapKETUHIa U CUHXPOMAapKETHHTa.

B pamkax crparernu CTUMYJIUpYIOIIE-
IO MapKETHHIa OCHOBHOH 3aJaueil peruoHalb-
HBIX TPOM3BOJIUTENCH SBISETCS pacnpocTpa-
HeHUue MH(POPMALUK O MPOU3BOJUMBIX HMHU
TOPTrOBBIX MapKax MHUHEpPAIbHOM BOJBI C lie-
JIbIO TIOBBIIIEHUS Y3HABAEMOCTH, a TAK)KE IIPH-
JaHue 0co0O0M LIEHHOCTH PErMOHANbHOM Mpo-
YKL B TJa3ax MOTpeOuTenel cpeau ToBa-
POB — KOHKYpPEHTOB B oTpaciu. s 3Toro
IIpeUIaratoTcs CIEAYIOLIIE PEKOMEHAALNN:

— YBEJIMUEHUE KaHaJIoB cObITa, (op-
MHUPOBAaHUE YCTOWUMBOU U IMUPOKOU ITUCTPU-
Oyluu KphIMCKOM MHUHEPAITLHON BOJIBI;

— HCNOJB30BAaHUE  IIPUEMOB  MeEp-
YyaH/lali3uHra, B TOM 4ucie 3¢ (HEeKTUBHON BbI-
KJIJIKM KPBIMCKOM OyTHJIMPOBAaHHON BOJBI B
pa3HbIX popMaTax TOPTOBIIH;

— UCIIOJIb30BAaHUE CTpATETuil IPOABU-
xenust push and pull, B pamkax koTOpbIX
MIpeaIaraeTcsi co3Aarb ONTUMAJIbHYIO CUCTeE-
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My CKHAOK JUIsl pabOTbl C TOPrOBBIMHU IIO-
CpeAHHMKAaMH{, OTBETCTBEHHBIMU 32 CO3/IaHUE
cripoca Ha OYTWJIMPOBaHHYIO BOJY, a TaKxke
pa3pabotarh d)PEKTUBHYIO MOJAEIH PEKJIaM-
HOW KaMIIaHUU KpBIMCKUX OpEHII0OB MHHE-
paTbHOW BOJBI C HCIIOJIB30BAaHHEM TaKHX
JIEMEHTOB KOMMYHMKAIMi, Kak MpsMOH
MapKETUHT, CBSA3H C OOLIECTBEHHOCTHIO, CTH-
MYJIMPOBaHUE IPOJAXK U PEKIIamMa;

—co3nanve KpbIMCKOM accouuanuu
IIpou3BOAUTENIeH OyTUIMPOBAHHBIX BOJ, CO-
JEUCTBYIOIEH  PA3BUTUI0  PETMOHAIBHOIO
PBIHKAa MUHEPAJIbHON BOJIBI;

— pa3paboTka W BHEIPCHHE MOJCIN
MO3ULIMOHUPOBAaHUSA U (hopMuUpoBaHUs OpeH-
JIOB KPBIMCKOM MUHEPAJIbHON BOJBI.

Crparerust peMapKeTHHTa HalpaBlieHa
Ha OXKUBJIGHHE CIIpOca Ha KPBIMCKYIO OyTH-
JUPOBAHHYIO BOAY ITyT€M CO3/IaHUS HOBOTO
AKHU3HEHHOro IUKia. [ saToro mpeanaraercs
YBEIIMYUTH AaCCOPTUMEHT KPBIMCKOH MPOTYyK-
LIUM, YIOBJIETBOPSS pAa3JIUYHbIE CErMEHTHI
norpeOuTeneil MUHEpaIbHOM BOIBI.

Crparerus CHHXpOMAapKeTHHra OpH-
SHTUPOBAaHA HA «CTJIAXXUBAHHE» CE30HHOTO
Crpoca M CO3/IaHUE€ PAaBHOMEPHOIO CIpoca B
TedyeHue Bcero roja. st aroro npennaraercs
pa3zpaboTaTh (QYHKIHOHAIBHOE MOOWIBHOE
npunoxenne Crimean Aqua Balance, ¢ mo-
MOIIBI0 KOTOPOrO MOTPEOUTENN CMOTYT KOH-
TPOJIUPOBATh COOCTBEHHBI BOJIHO-COJIEBOU
OanaHc, a TaKKe MoTydaTh Oayjibl 3a COBEp-
[IEHHE TOKYNOK KPBIMCKHUX TOPTOBBIX MapoK
MUHEpaJIbHOM BOJIbI, KOTOpPBIE BIOCIIEACTBUU
CMOT'YT OOMEHSTh Ha CIIEAYIONINE TOKYIIKH.

3akiao4enue

HaJIM3 Pe3yJbTAaTOB OMpPOCa I10-

Ka3aJl, YTO OCHOBHBIMH IOTpe-

OUTEIIMI MHUHEPAJIHHOW BOJIBI
Ha PErMOHAIBLHOM PBIHKE SBJISIOTCS MOJIOJbIE
monau B Bozpacte ot 18 no 45 ner. bonbiryro
YacTh TOKyNarelell MHHEpaJbHOM BOIBI CO-
cTaBisIIOT keHmuHbl (53,1%). B oTHOmeHun
poia JeaTenbHOCTH OOJBIIMHCTBO OMNPOLIEH-
HBIX — 3TO crienuanucTol (22,9%), cimyxamme
(19,7%), a Taxxe pyKOBOOMTENH, MPEATIPUHU-
marenu (16,6%). AKTHBHOCTH MoOKymHarenei
XapaKTepU3yeTcsl Kak BbICOKas: MPOAYKIMS
npuoOpeTaercst 2—3 pa3a B HEJIEIIO.

[To BHIOBOH XapakTepuUCTHKE OO0JIb-
IIMHCTBO OIIPOIICHHBIX PECIIOHIICHTOB TPE/-

MOYUTAIOT MOKYNaTh ra3upPOBAHHYIO OyTHIIU-
poBaHHYIO0 BOoAy. OCHOBHOM LENbIO MOKYIKHU
JAHHOTO TOBapa SBIISIETCS HEMOCPEACTBEHHO
YTOJIEHHUE XaX]bl. PECIIOHAEHTHI yalle BCEro
OCYHIECTBJISIOT MOKYIIKY B Cyle€pMapKeTax U
MarasuHax y JOMa, OCHOBBIBAsCh Ha COO-
CTBEHHOM BbIOOpe. A Hambosee 3HAUUMBIMU
(akTOopamMu MpH MOKYIKE MUHEPATLHONU BOBI
SBJIAIOTCST BKyC U 1ieHa. Kpome Toro, 0oiib-
LUIMHCTBO ONPOIIEHHBIX IPHUAAIOT 3HAYEHUE
MU3aiiHy YHNAKOBKM M OOpallaroT BHUMaHHUE
Ha peKJaMHbIE AKIUU IPU IOKYIIKE MHUHE-
pajbHOU BOJIBI.

B pesymbraTe wuccnemnoBaHus ObLIH
BbIJICJICHBl TPU HanOoJee U3BECTHBIC U YaCTO
npuoOpeTacmMble PECIIOHACHTaMU TOPIOBBIE
MapKu MHUHepanbHOU Boabl — «Cestoi Hc-
TouHUK» (56%), «Kpbeimckas» (53,4%), «bo-
HAKBa» (46,9%).

ConocTaBisisi  pe3yiabTaThl HMHJEKCA
qucTOM JosTbHOCTH NPS, paccunTaHHOro Kak
cpeaHee 3HaYeHHe o MATH Hanboyiee U3BEeCT-
HBIM KPBIMCKUM TOProBbIM Mapkam (—17,4%),
U o0IIero Mo KPhIMCKUM BOJIaM HMHJEKCa YH-
croit josuibHOocT NPS (—17,14%), MOxkHO
OTMETHUTh, YTO PErHMOHAJIbHBIA PBIHOK MHHE-
pabHBIX BOJ KPBIMCKHX IPOU3BOJIUTENIEH
XapaKTEepU3yeTCs HEBBICOKON JIOSIIBHOCTBIO
norpedbureneii. PaccunTaHHBIH HHIEKC JO-
smbHOCTH CLI (48,8%) moarBep:kaer 3Haue-
HUS HMHJEKCa YUCTOW JIOSIIBHOCTHU 10 MHHE-
pabHBIM BOJIaM MECTHBIX MPOU3BOIUTENEH.

Ilo pe3ynbpTaraM OLEHKH YPOBHS YAO-
BJIETBOPEHHOCTH TOTpeduTeneil MUHepallb-
HOW BOJIBI KPBIMCKUMHU TOPTOBBIMH MapKamH
ObUI OMpeieNieH UH/IEKC YIOBIETBOPEHHOCTH,
paBubiit 70,43%. JlanHbIil OKa3aTenb CBUIEC-
TENBCTBYET O JOCTAaTOYHO BBICOKOW YAOBIIE-
TBOPEHHOCTH KJIMEHTOB KPBIMCKMMH BOJaMH
[0 TaKUM IapamMeTpam, Kak BKYC W ILIeHa, KO-
TOpbIE B 3HAYUTENIbHOIN CTENEHU OMpPENESIIOT
o01muii ypoBeHb yI0BIeTBOpeHHOCTH. OTHAKO
HU3KUHA YpOBEHb YAOBJIETBOPEHHOCTU KIIMEH-
TOB APYTUMH MapaMEeTPaMu — PETMOHAIbHBIMHU
MOTHBaMH, W3BECTHOCTBIO, TU3alHOM, MPOU3-
BOJIUTENIEM U TPEACTABICHHOCTBIO — HE I03-
BoJIseT Cc(hOPMHUPOBATh HMCTUHHYIO IOTpeOU-
TENbCKYIO JIOSUIBHOCTh K TOPTOBBIM MapKam
MECTHBIX MPOU3BOIUTEIEH.

IIpenuiaras BBICOKOE KauyecTBO U IPHU-
eMJIEMYIO LIEHY Ha peali3yeMylo IpOayKIHIO,
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KPBIMCKHE IPOU3BOJAUTENIN HE MPUJIAraroT
YCWIMM TI0 COBEPLIEHCTBOBAHUIO JPYTUX CY-
IIECTBEHHBIX IapaMEeTPOB, BO3JCHCTBYIOIINX
Ha BbIOOp mokynatened. OTcroga cieayer He-
JOCTaTOYHO BBICOKAsl MOTpeOHUTENbCKast YI0-
BJICTBOPEHHOCTh U JIOSUIBHOCTh K KPBIMCKHM
MapkaM MUHepalibHOW Bonbl. [IpeanoxeHHbIE
MEPOIPUATUS B pPAMKax CTUMYJIMPYIOLIEH
CTpaTeruu, CTpaTerduii peMapKeTMHra W CHH-
XpOMapKeTHHra OyAyT CIIOCOOCTBOBAThH pa3-
BUTHIO PETMOHAIBHOTO PBhIHKA MHUHEPaIbHOMN
BOJIBI M MOT'YT UCIOJIB30BATHCS TIPHU POPMHUPO-
BaHUHM COOTBETCTBYIOIIUX MPOTpaMM IMOTpe-
OUTENBCKON YIOBJIETBOPEHHOCTH U JIOSIIBHO-
CTH KaXX/10i1 KOMIIaHHEW UHIUBUIYaIIbHO.
P€3y.HBTaTI>I HUCCJIICOJOBaAHUA MOT'YT
6I)ITI) IMPUMCHCHBI OTACIIaMU MApKCTHUHIAa U

MEHEJDKEpPaMU KPBIMCKUX HNPEANPUATANA IS
MOHHUTOPUHIAa M3MEHEHUH Ha PErHOHAIBHOM
PBIHKE MHUHEpAJIbHBIX BOJ, U3YYEHHUS KOHKY-
PEHTOB, OCHUMApKHHTA, a TaKXKe s Jaib-
HEHIIEro HCIIOJIb30BAHUS TIOJIYYEHHBIX pe-
3yJIbTaTOB HCCIEIOBaHHUA B pa3paboTke co0-
CTBEHHBIX IPOIPaMM JIOSUIbHOCTH.

IlepcrieKTHBBI UCCIIEIOBAHUS CBSA3AHbI
¢ mocienyromel pa3paboTkoi u anpobanuei
YHUKaJIBHOTO TOPrOBOTO MOOHMJIBHOTO Tpe-
JOKEHUSI U1 KPBIMCKUX MNPEIIPUATANR —
MIPOU3BOJUTENIE MHHEPAIbHOM BOJBI, & TAK-
K€ COBEpIICHCTBOBAHWEM HWHCTPYMEHTOB U
METOJIOB IIPUBJICUEHUS], 3aBOEBAHUS U YAEp-
YKaHUS MOTpeOUTENEH.
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